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e Number of Examples: They need to have
the data a given number of times to be convinced.
e Automatic: They take a small amount of
information and get convinced immediately.
They hardly ever change their minds.

e Consistent: They are never completely
convinced. Every day is a new day and they need to
get reconvinced.

e Period of Time: They need to gather the
information for a certain duration before their
conviction is triggered.




